
A Rapid Response, with a Human Touch



Starting with a blank canvas, Magnus Gundersen and Nick Sellars wanted to set up a dynamic 
financing business. In 2016 they established 4Syte, and since then the company has experienced 
excellent growth. After less than 4 years of trading, they have developed a profitable business with 
a broad, yet focused, product offering with more than 100 clients across the group and are 
continuing to grow.   

There are now four pillars of 4Syte: invoice finance, construction 
finance, trade finance and secured lending. How do these pillars fit 
together? 
All services are designed to assist SMEs in their funding requirements; they are complimentary 
from an operational and cross-marketing viewpoint. Our services are largely concentrated around 
the working capital theme, extending the working capital window with the provision of trade 
finance, which bolts on to an invoice finance facility. Construction finance is simply invoice finance 
with an overriding contractual obligation, which is largely concentrated on the construction sector. 
The slight diversion from the theme is Structured Finance which is SME term lending up to 10 years 
secured on a residential or commercial property. Funds are most often utilised for working capital 
or growth purposes, but it’s also used to refinance or consolidate more expensive unsecured 
borrowings. Occasionally, 4Syte will offer invoice finance, trade finance and secured lending, 
providing an all-encompassing financial solution. 

Both 4Syte Funding and 4Syte Construction offers invoice finance 
services. What is the difference between the two companies? 
4Syte Funding is sell-and-forget invoice financing. In other words, if a company provides a 
completed product or service and invoices for this, we will fund the invoice (or portfolio of invoices) 
until payment is received from our client’s customer. 4Syte Construction tends to fund 
sub-contractors that provide services to main contractors as part of a longer-term contract, 
during which period there may be staged payments. We provide the financing during the course 
of the contract. 

4Syte Trade is available exclusively to clients taking out an invoice 
finance facility with a 4Syte company. Who are the typical clients 
in need of a trade facility, and how can this type of funding help 
their business? 
This is all about extending the working capital window and providing pre-invoice finance for clients 
that are buying finished goods. These could be from UK suppliers, but more often than not represent 
imports from other countries where supplier terms means that cash has to be laid out before the 
goods are delivered to the client’s customer. This type of finance often results from a purchase 
order from the client’s customer. We join up the financing to pay out the supplier, and once the 
goods are delivered to the customer, we replace the import loan with our invoice finance facility.

4Syte Structured Finance has been trading for almost a year now. 
How has adding secured lending as a pillar benefitted the Group? 
Secured lending has opened up a whole new introducer base which is a great benefit to the Group. 
Having a diverse range of services means that we can offer introducers and prospects a 
one-stop-shop for differing financial needs, which speeds up the whole process on a more 
complicated financing arrangement.

You are offering more options to your clients and saving them the 
trouble of having several providers of service. In what ways are you 
able to offer more than one product to the same client? 
This is a theme covered above, but the best way of explaining is to give an actual example. One of 
our clients, who is engaged in the textile industry, wanted to acquire a complimentary business. 
Both businesses already utilised invoice finance to generate day-to-day working capital. Generating 
additional cash to finance the acquisition required a longer-term loan secured by the Director’s 
residential property and repays over several years to spread the impact of the acquisition cost. The 
business was also an importer of fabric, so a trade finance facility was added to improve supplier 
terms and fill a cashflow gap. This client therefore hits three of the four pillars of 4Syte 
– administered and serviced through a central point. 

What do you want to achieve by offering this specific range of 
products to SMEs? 
4Syte aims to be the ‘go-to’ place for one or more solutions across our product range, making the 
set-up journey easier and quicker for introducers and prospects alike. 
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Q&A with  Nick Sellars | Group Managing Director

What is the meaning behind your tagline “A Rapid Response, with a 
Human Touch”? In what ways does it reflect 4Syte as a company? 
It’s not easy to pick up business, so once we have a client, we want to keep them. To do that we 
need to offer the best service we can. We want to show a human side to our business from first 
contact throughout their relationship with us, so they build a dedicated relationship with people 
they know and who they can call or visit regularly. Not only does this provide hands-on service, 
which we believe most businesses prefer, but it means we get to know our clients’ businesses really 
well and we can respond appropriately to any problems or opportunities as they arise. We want to 
be responsive to client needs, with experienced and service-oriented staff who want to solve 
problems and help people. If we do that well and consistently, we’ll have clients who will stay with 
us for years. That is the ethos and that is the standard we want to uphold. 

Balder Capital (one of your shareholders) is headed up by Magnus 
Gundersen who also co-founded 4Syte. Balder is an advisory and 
investment banking boutique which specialises in raising working 
capital and equity funding, with a specialty in financial markets. 
How is the relationship between 4Syte and Balder? How do the two 
companies work together? 
The relationship is strong, close and one that continuously evolves. We always had a vision to create 
a business that could offer the type of all-round service which tends to be the preserve of the big 
corporates. So in addition to providing funding, if a client needs to raise equity or make an 
acquisition, or just need advisory services on their financial structure, then we can bring first class 
professionals to the table and offer a wider service. Similarly, for prospective new clients seeking 
equity and working capital, Balder and 4Syte can work together on the entire financing package.

It’s been less than 4 years since you started 4Syte. In that short 
time, you have experienced a rapid growth whilst adding three lines 
of additional business. How do you see each 4Syte company’s 
continuous growth? 
So far, we have been successful in growing each business so it’s profitable in its own right and 
stands on its own feet; each has its own independent finance source. Structured Finance is 
independently financed and separately capitalised with its own financial model set up for future 
growth. This is a distinct line of business from the remaining group and carries its own impetus. All 
the other businesses are complimentary, revolving around invoice finance. The same operational 
teams handle all these services, so they are more closely bound together as cohesive offerings. 
Trade is largely opportunistic because we only provide facilities alongside invoice finance and not 
as a stand-alone product, but the amount of enquiries we see, when both IF and trade finance are 
required together, is staggering. Construction and Funding is merely a differential between the 
funding of contractual and non-contractual debt.

How has your team grown since you first started, and how many 
staff do you have now? 
We are at 27 and counting, based in Chelmsford, Leeds and London. If we add Balder to the mix, 
then we move into the mid-thirties. Whilst we must always have an eye on overhead, the growing 
team not only enables us to continue to improve our service, but also allows us to manage our risk 
exposure more comfortably. 

Looking back at the company’s short history, what achievements 
are you the most proud of? 
Everything we do makes us proud! Every new client is celebrated, but the most satisfying is seeing 
our team embrace the ethos and deliver the service with enthusiasm and skill. 

What are some of the most valuable lessons you have learned so far 
as a business owner? 
To me it’s being open-minded and acting on ideas and opportunities, surrounding yourself with the 
best team you can find, and having done that empower them to do what they are good at – then 
back them to the hilt. Try and deliver a positive message, don’t point the finger of blame and learn 
and move on from difficult situations. Personally, I like making decisions. Not because I necessarily 
make the right ones, but because I know our team will embrace those decisions and make them 
work. It’s amazing how many decisions look good if you work hard enough at them.  

What do you hope to learn and experience going forward? 
We never stop learning. I’m hoping that the foundations we have set down are wide and solid and 
that we can continue to grow in the manner that we have, so that we are known as a great provider 
of choice when delivering excellent financial services to SMEs.

Read our Customer Stories: www.4syte.co.uk/customer-stories
Join Us on Linked In:          Search 4Syte Ltd 



4Syte Funding offers a range of invoice 
finance services to suit your business:

4Syte Trade offers funding for the whole of 
your trade cycle and is available exclusively 
to Clients taking out an invoice finance 
facility with a 4Syte company:

Selective Factoring

Full-Service Factoring

Invoice Finance

Disclosed Invoice Discounting

CHOCS

Purchase Finance with Invoice Finance

Funding for the whole of your trade cycle
Import into the UK based upon verified 
purchase orders
We will also fund UK only trade transactions 
based upon verified purchase orders

Fast turnaround on enquiries
Hands-on service with quick response time and 
credit-backed decisions

Debt/sales ledger focused decisions
Highly experienced professionals

In addition to the offerings of 4Syte Funding, we also offer:In addition to the offerings of 4Syte Funding, we also offer:



4Syte Construction offers invoice finance services
focusing on SMEs in the construction sector as 

well as other contractual businesses:

4Syte Structured Finance offers structured
business loans which are secured against

residential or commercial properties:

Financing Selected Projects

Full-Service Factoring

Invoice Finance

BridgingTerm Loans Interest-Only Loans

Unlocking your cash against contracts, framework agreements, 
application for payments & staged invoices

Short line of communication to the decision makers

Bespoke structured finance solutions 
tailored to client’s affordability
Available to established businesses and 
brand new start-ups

Flexible early settlements giving clients the 
option to re-finance or exit when possible

In addition to the offerings of 4Syte Funding, we also offer:

Join Us on Linked In:          Search 4Syte Ltd 



As an Introducer, I was delighted with the speed and 
decisiveness of 4Syte’s approach and, what’s more, 
the Client couldn’t have been happier!
4Syte Introducer

• Chair of Credit Committee for 
underwriting new facilities.
• Expertise in corporate and 
international lending, risk 
analysis and capital markets. 
• Director or MD positions in 
independent Asset Based Lenders 
since 1993.

Nick Sellars A.C.I.B. | Group Managing Director Magnus Gundersen | Group Chairman

• Responsible for overall strategy 
and business development; 
contributes to new product 
development and structuring.
• Contributes to Credit 
Committee and underwriting.
• A seasoned financial services 
professional with more than 20 
years’ experience.

• Worked in the invoice finance 
sector around 20 years.
• Experienced customer 
relationship manager with 
additionally an operations 
background.
• Firms worked for include Aston 
Rothbury and IGF.

Paul Barker | Commercial Director

• Responsible for the Leeds office 
and the Managing Director for 
4Syte Construction.
• Highly experienced, having 
worked for firms like Royal Bank 
of Scotland, Davenham Trade 
Finance, Regency Factors and 
Ultimate Finance.

Samantha Wilson | Managing Director | 4Syte Construction Paul Fenton | Managing Director | 4Syte Structured Finace

• 24 years’ experience in the 
Finance & Leasing Industry.
• Worked for firms like Credit 
Lyonnais, Citibank, CIT, Universal 
Leasing, D&D Leasing, General 
Asset Management and more 
recently Nucleus Property 
Finance Ltd.

• Responsible for credit, 
customer management & part of 
the Credit Committee for new 
facilities.
• Last 19 years in the invoice 
finance business with experience 
across operations and customer 
management having managed 30 
staff and 400 clients. 

Natasha Souness | Head of Operations

Become an Introducer
At 4Syte we understand the importance of your relationship with your clients.
We share these same values and feel the same about our own clients. This is why 
we understand that any introduction you make to 4Syte needs to be done with 
confidence. Confidence in our professionalism, confidence in our experience, and 
confidence in our approach to customer service.
Find out more: www.4syte.co.uk/introducers Read our Customer Stories: www.4syte.co.uk/customer-stories

The DNA of 4Syte

Meet the Team

4Syte Ltd was established by Magnus 
Gundersen and Nick Sellars in April 
2016. Paul Barker joined as Commercial 
Director and Natasha Souness as Head 
of Operations. Our senior team had a long 
affinity with Essex from past enterprises, 
and Chelmsford was a natural place to 
build 4Syte’s operation and open 
our first office.

4Syte Funding Ltd was the first line of business
to open. The beginning of our adventure centred 
around invoice finance and full-service factoring, 
as well as capital raising to compliment the 
venture. We knew we wanted to provide a great 
financial service to SMEs; to solve their working 
capital and customer service needs, and to 
develop products around this starting with 
factoring - which we knew well.

About a year later, in June 2017, 
we decided it was time to expand 
our product range. We acquired a 
majority stake in Cirrus 4Syte, 
expanding into invoice finance 
services focusing on SMEs in the 
construction sector as well as 
other contractual businesses.

As our team grew, we also had to expand our office space. 
In August 2017 we moved offices in Chelmsford and are 
still to be found in Steeple House on Church Lane!

In March 2018, with our continuous 
growth, we further expanded with an 
additional office on Regent Street in London.

In August 2018, 4Syte Trade Ltd 
was established to extend existing 
services further across the trade 
finance arena. We further 
expanded our services to offer 
funding for the whole trade cycle 
to UK businesses.

In December 2018 we increased our 
stake in Cirrus 4Syte. We decided to 
rename and rebrand to 4Syte 
Construction, making the company 
part of the 4Syte Group, while 
continuing to offer invoice finance 
services focusing on SMEs in the 
construction sector.

In January 2019 we established 4Syte 
Structured Finance Ltd to offer secured loans 
to SMEs against residential or commercial 
properties. Paul Fenton joined us as Managing 
Director of Structured Finance which 
operates out of our London office.

In September 2018 we opened our 
Leeds office to expand our reach and be 
more accessible in the North. Samantha 
Wilson joined as Regional Managing 
Director of the North and is also heading 
up our Construction business operating 
out of our office on 17 Park Place.

Learn more about the 4Syte Team: www.4syte.co.uk/team

Contact Us
Join Us on Linked In:          Search 4Syte Ltd   |   Read Our Blog: www.4syte.co.uk/blog  

Our Insights
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